
The question can be
delicate to pose to a
furniture shopper: “Oh,
sir, um, maybe, ah,
you’d like to see
something a bit, um,
sturdier?”

We are, as a people,
as a sitting-in-chairs
public, big. Bigger than
we ought to be, health
authorities frequently
tell us. And bigger than
many standard chairs
of years past were
made to hold comfort-
ably.

So the scale of furniture has
increased during the past
decade — to suit both the size
of homes and the size of their
occupants, said Max Shangle,
professor and chairman of
the Furniture Design Depart-
ment at Kendall College of Art
and Design in Michigan.

Some plus-size furniture
proudly flaunts its generous
proportions, but in many
cases, manufacturers and
retailers rely on subtle
marketing.

Shangle said he knew of a
company that made a “won-
derful” dining room table and
chairs, but the chairs were a
bit fragile. So the company
added three other styles of
seating, including a bench it
said would suit families with
children.

“In reality, the bench was
for folks who wouldn’t fit in
the chair,” Shangle said.

He also cited a popular
“mother-daughter” chair, the
chair-and-a-half advertised as
a cozy spot for two people to
sit. 

“I know full well the chair
was also sold to folks for
whom a single chair would be
a little tight,” he said.

Consider those inexpensive
folding chairs that parents
often tote to their kids’ soccer
games, said Kevin McGrain,
senior vice president and
general brand manager of
KingSize/BrylaneHome. His
company did and realized its
customers could be left
standing on the sidelines.

So it introduced the Plus
Size Living Collection last
year that includes a portable
cloth chair that the company
said can hold up to 800
pounds.

“The initial response was
phenomenal,” McGrain said.
The chair has a much
stronger construction than
the typical $40 version — and
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A zebra swallowtail rests on
dogbane in southern Ohio.

Butterflies often give the
impression that they’ve no
particular place to go. They
drift lazily through our
gardens, stopping here and

there to sip
nectar be-
fore ram-
bling on. 

But when
they need
to, butter-
flies can put
on the
speed. 

Their
bursts — up
to 30 mph

for skippers, a class of but-
terfly named for quick,
darting moves — come in
handy when trying to es-
cape predators. Even their
cruising speeds — 12 mph
for migrating monarchs —
can impress. 

Recently in Texas to es-
cape the last gasps of winter
in Ohio, I enjoyed watching
swallowtail butterflies dip,
dive, twirl and spiral in
aerial acrobatics worthy of a
World War I dogfight.

Seeing the zebra swallow-
tails and stunning black and
turquoise pipevine swallow-
tails at play made me re-
commit to attracting more
of the winged beauties into
my garden. 

Like any other species —
and that includes humans
— butterflies simply want a
place to live where they can
eat, play and raise their
young in relative safety.

That means flowers for
the adults, tasty leaves for
the larvae and absolutely no
pesticides for anyone. 

A great book to rely on
when planting a butterfly
garden is Stokes Butterfly
Book: The Complete Guide
to Butterfly Gardening,
Identification and Behavior
(Little, Brown, $13.99).
Although originally pub-
lished in 1991, the book’s
advice remains current. 

It speaks in terms of cre-
ating a butterfly sanctuary,
not just a garden. That’s a
good way to address the
pursuit. When gardeners
plan this kind of refuge, we
are doing it as much for the
butterflies as ourselves. It is
conservation of species on a
small scale, a commitment
to important members of
our world. 

In planning such a gar-
den, it’s easiest to start with
the blooming things. Butter-
flies are readily satisfied,
visiting a wide variety of
flowers from which they
draw nectar with their long
proboscis.

They like flat, open-faced
flowers that offer a place to
rest and feed (asters, black-
eyed Susans, purple cone-
flowers). But they also like 

WILD THINGS

Right plant
can lure
butterfly
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BEFORE
The Bexley
door was
covered in
11 coats of
paint —
including
this shade of
dark green —
before the
Clarke Co.
restored it. 

SHARI LEWIS DISPATCH PHOTOS

Sean Clarke studied the front door of
David and Clair Reich’s Bexley home
for a few moments before pronounc-
ing: “It’s a quality door.”

That’s high praise from a man who
approaches doors the way Wolfgang Puck
approaches entrees: with an aficionado’s eye
combined with an eager desire to understand
the materials.

The trim 42-year-old Englishman runs
Clarke Co., a furniture restoration business
on the Northwest Side that is also one of the
few central Ohio companies specializing in
restoring old doors.

Clarke estimates that he has tackled 30
doors in the past six years, mostly decorative
walnut and oak monuments in older, affluent
areas. In his quest, he combines business
with a missionary’s zeal for salvation.

“As I drive around the Downtown area and
areas like German Village, Victorian Village,
etc., I see so many beautiful doors that I
would love to get my hands on before they
rot beyond saving,” Clarke said.

One afternoon in early February, Clarke 

By Jim Weiker 
THE COLUMBUS DISPATCH
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DOOR PRIZE
Craftsman restores

entryways — vintage
or modern — to

just-new brilliance

GAVIN JACKSON DISPATCH

Sean Clarke, of the restoration firm Clarke Co., prepares to spray one of several coats of varnish on an
83-year-old oak door removed from a Bexley home.

AFTER
Six weeks
later, the
door was
rehung after
a restoration
that involved
stripping the
paint, replac-
ing damaged
strips of
wood and
refinishing
hardware.
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Makers are building wider,
sturdier recliners with
heavier cushioning. 
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sized up the Reichs’ door,
left untouched since the
couple moved in two years
ago.

“Clair and I talked about
doing something with the
door ever since we moved
here,” said David Reich, a
dentist in Westerville. 

It’s easy to understand
why they held off. The 89-
inch paneled wood door,
with a rounded top, 24-inch
black metal hinges, leaded-
glass windows and inlaid
“bow-tie” trim, is a far cry
from a standard steel door.

The door should have
been a highlight of the
home. Instead, it was
painted dark green on the
outside and white on the
inside. Cracks ran down the
interior panels, and the base
of the door was rippled from
water damage. 

In other words, it was
perfect for Clarke. 

“This will end up being a
completely watertight, beau-
tiful door,” Clarke said in
February as he prepared to
remove the door and replace
it with a temporary plywood
panel painted to resemble a
door.

Back at the shop, Clarke
and his assistant, Jeremy
Mills, launched into some
forensic work. 

After removing the hard-
ware and glass, they stripped
the paint — all 11 coats, in a
cavalcade of colors includ-
ing gray, white, magnolia,
yellow, peach and green.
(Paint isn’t a bad thing,
noted Clarke, because it
protects the wood.) 

Clarke had guessed the
door was oak but discovered
after the paint was removed
that only the surface facing
the outside was oak. The
indoor surface was pine. 

Clarke replaced two badly
cracked pine panels and the
exterior window frame. 

After the repairs, the door
was ready for the heart of
Clarke’s operation: the fin-
ish. He follows a stain, if

there is one, with a two-step
coating. First, he applies a
thin, clear epoxy that is
absorbed into the wood,
providing a sealant against
moisture. 

He then sprays on the first
coat of varnish before the
epoxy dries, allowing the
two to bond. The key to his
process, Clarke said, is Epi-
fanes wood finish, designed
for marine uses.

“The problem with door
finishes is they break down
with the sun and rain,”
Clarke said. “I was in Beau-
fort, S.C., several years ago
when I saw someone var-
nishing a boat. That’s when
it dawned on me: If boats
can sit in water, why not use
this varnish for doors?”

The time-consuming part
of Clarke’s work is the var-
nish. Each coat must dry
and be sanded before the
next is applied. Most doors
receive three coats. 

Depending on the door’s
condition, restoration can
take three to eight weeks.

Clarke’s level of detail
doesn’t come cheap. Most
doors cost $1,600 to $4,500
to restore. For the same

amount, homeowners can
buy high-quality new doors,
although not ones with
historical value.

The Reichs considered
replacing their door but
found it was less expensive
to restore it.

“It would have required a
custom-cut door,” David
Reich said. “And it would
have been just as expensive
as restoring this one — more
if you wanted the same
detail, the leaded window
and other things.” 

Two years ago, Hyla and
Tom Griesdorn paid about
$5,000 for Clarke to restore
double entry doors on their
German Village home. The
walnut doors, which Clarke
estimates are 140 to 150
years old, were originally on
a Broad Street mansion. 

“The varnish was peeling
off, and the doors had some
cracks in them,” Hyla Gries-
dorn said. “The only thing
we considered was just hav-
ing it finished.”

Griesdorn learned of
Clarke from the German
Village hair salon Teez,
whose doors Clarke restored.
(He also did the entry doors

to Lindey’s Restaurant and
Bar.)

Griesdorn said she has no
regrets about restoring the
doors.

“I think the doors change
the whole exterior of the
house,” she said. “When
people come to the house,
they say, ‘What’s on your
doors? They’re so shiny.’ ”

The Griesdorns’ doors are
vintage, but Clarke said
many doors he works on are
newer but losing their finish. 

Clarke restored three
doors, for instance, on the
27-year-old home of Richard
and Geraldine Lembach in
Upper Arlington. 

None of the doors is older
than the home, but “the
varnishes they used com-
mercially just didn’t hold
up,” Richard Lembach said.

The couple were consid-
ering replacing the doors
when their kitchen remod-
eler suggested they ask
Clarke about restoring them. 

“I thought that was im-
possible and that it made no
sense,” Lembach said. “The
doors were actually splitting.
The painters deemed them
dead on arrival three years
ago.” 

Last fall, Lembach hired
Clarke, who ended up re-
building the badly worn
front double doors. Lem-
bach said he can’t recall
what the project cost. 

“It wasn’t cheap,” he said,
“but it was a lot cheaper
than replacing them.” 

Recently, Clarke and Mills
returned the completed
door to the Reichs’ home. 

“Holy snickerdoodles —
it’s so shiny,” Clair Reich
exclaimed as Clarke pulled
the door from his van.

After a few adjustments to
the frame to help the door
fit, David Reich stood out-
side to reflect on the work. 

“It’s exactly what we
hoped for,” he said. 

jweiker@dispatch.com
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ABOVE: Sean Clarke,
left, and Jeremy
Mills replace dam-
aged panels on the
Reichs’ front door. 

LEFT: One of nearly
40 “bow-tie” pieces
is hammered into
the door. 

SHARI LEWIS DISPATCH PHOTOS

After the Reichs’ front door was removed from their Bexley home for restoration, a fake door was temporarily installed. 

MORE ONLINE
To see more photos, visit

dispatch.com/multimedia.
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MORTGAGE RATES AVAILABLE ON THE INTERNET @ www.bankrate.com

Program Rate Points Fees % Down APR Program Rate Points Fees % Down APR

Legend: The rate and annual percentage rate (APR) are effective as of 3/25/10. © 2010 Bankrate, Inc. http://www.bankrate.com. The APR may increase after consummation and may vary. Payments
do not include amounts for taxes and insurance. The fees set forth for each advertisement above may be charged to open the plan (A) Mortgage Banker, (B) Mortgage Broker, (C) Bank, (D) S
& L, (E) Credit Union, (BA) indicates Licensed Mortgage Banker, NYS Banking Dept., (BR) indicates Registered Mortgage Broker, NYS Banking Dept., (loans arranged through third parties).
“Call for Rates” means actual rates were not available at press time. All rates are quoted on a minimum FICO score of 700. Conventional loans are based on loan amounts of $165,000. Jumbo loans
are based on loan amounts of $435,000. Points quoted include discount and/or origination. Lock Days: 30-60. Annual percentage rates (APRs) are based on fully indexed rates for adjustable rate
mortgages (ARMs). The APR on your specific loan may differ from the sample used. Fees reflect charges relative to the APR. If your down payment is less than 20% of the home’s value, you will
be subject to private mortgage insurance, or PMI. Bankrate, Inc. does not guarantee the accuracy of the information appearing above or the availability of rates and fees in this table. All rates, fees
and other information are subject to change without notice. Bankrate, Inc. does not own any financial institutions. Some or all of the companies appearing in this table pay a fee to appear in this table.
If you are seeking a mortgage in excess of $417,000, recent legislation may enable lenders in certain locations to provide rates that are different from those shown in the table above. Sample
Repayment Terms – ex. 360 monthly payments of $5.29 per $1,000 borrowed ex. 180 monthly payments of $7.56 per $1,000 borrowed. We recommend that you contact your lender directly
to determine what rates may be available to you. To appear in this table, call 800-509-4636. To report any inaccuracies, call 888-509-4636. • www.bankrate.com

LENDERS, TO PARTICIPATE
IN THIS FEATURE

CALL BANKRATE.COM
@ 800-509-4636

om

LOAN ONE MORTGAGE CO., INC. 877-815-6261
http://www.loanonelender.com

30 yr fixed 4.875 0.000 $1190 20% 4.938
15 yr fixed 4.250 0.000 $1190 20% 4.358
30 yr FHA 4.750 0.000 $1190 4% 4.813
5/1 ARM 3.500 0.000 $1190 20% 3.317
Loan Amounts $ 200,000 - $ 417,000.00
(A) 229 Huber Village Blvd., Suite 200, Westerville, OH 43081 MB.803872.000

PARKVALE MORTGAGE CORP 614-546-9049
http://www.parkvale.com

30 yr fixed 5.000 0.000 $733 5% 5.065
30 yr jumbo 5.250 0.000 $733 5% 5.316
5/1 jumbo ARM 4.000 0.000 $733 5% 3.632
7/1 jumbo ARM 4.375 0.000 $733 5% 3.911
Only 5% down required, NO Private Mortgage Ins.
(C) 4200 Regent Street, Suite 200, Columbus, OH 43219

ADVANTAGE BANK 614-880-1236
http://www.advantagebank.com

30 yr fixed 5.000 1.125 $880 5% 5.148
15 yr fixed 4.250 1.250 $880 5% 4.518
30 yr FHA 5.250 1.000 $1075 4% 5.866
5/1 jumbo ARM 4.850 0.000 $1330 20% 3.992
$5000 WHP Grant Money Now Available!
(C) 440 Polaris Parkway, Suite 250, Westerville, OH 43082

BANCOHIO FINANCIAL 614-781-7900/866-903-7900
http://www.bancohio.com

30 yr fixed 4.875 0.000 $595 20% 4.907
15 yr fixed 4.250 0.000 $595 20% 4.304
5/1 ARM 3.750 0.000 $595 20% 3.211
3/1 jumbo ARM 3.800 0.000 $595 20% 3.092
First Time Homebuyer Special Free Approval Apply by 4/15
(B) 285 South Liberty Street, Powell, OH 43065 MB.803.147.000

FIRST OHIO HOME FINANCE, INC. 614-818-1850
http://www.firstohiohome.com

30 yr fixed 4.875 0.950 $495 20% 4.985
15 yr fixed 4.240 0.950 $495 20% 4.427
5/1 ARM 3.500 0.950 $495 20% 3.360
30 yr FHA 4.750 0.950 $495 4% 4.859
Let us try to beat your best offer!
(A) 385 County Line Road W., Suite 200, Westerville, OH 43082 MB.801145.000

DISCOVER THE OAKLAND VALUE!
70 YEARS OF VALUE!

READY FOR SPRING? WE’RE READY!

Peace Rose Special!
Hand-potted, no. 1 grade, #3 container

Value Price of only.........$12.99

TRUCKLOADS OF PLANT
MATERIAL ARRIVING DAILY!

Cool Season Vegetable
Plants Available!

Strawberry Plants…
20 roots potted / $9.99

Asparagus Roots…
3 roots potted / $3.99

Premium Potted Fruit
Trees… from $19.99

Jumbo Potted Fruit
Trees… from $39.99

FARMER’S CORNER

Sale…$39.99/program

1ST APPLICATION
Crabgrass Preventer +

Lawn Food

2ND APPLICATION
Weed & Feed with Trimec

3RD APPLICATION
Lawn Insect Control

4TH APPLICATION
Lawn Fertilizer

OAKLAND’S  PREMIUM
4-APPLICATION

LAWN PROGRAM

Our Best Lawn
Program!

Azaleas, #1, $9.99 value . . . . . . . . . . . . . . . . . . . . $4.99
“Royal Burgundy” Barberry, #3. . . . . . . . . . . . $19.99
Blue Maid Holly, #3 . . . . . . . . . . . . . . . . . . . . . . . . . $19.99
Red Sunset or Sienna Glen Maple,

3" dia., $360 value, save $161 . . . . . . . . . . . . . . . . . . $199.00
#1 Landscape Sized Shrubs . . . . . . . . . . . . . . . . . $4.99
Assorted Rhododendron Varieties, #3 . . . . . . . . . $29.99
Colorado Blue Spruce, #5, 24-30" . . . . . . . . . . . . $19.99
Creeping Phlox, #1 . . . . . . . . . . . . . . . . . . . . . . . . . . . . $4.99
Emerald Green Arborvitae,

#3, $29.99 value, Save $10. . . . . . . . . . . . . . . . . . . . . . . $19.99
Spireas . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . from $14.99
Perennials . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . from $2.99
Japanese Maples . . . . . . . . . . . . . . . . . . . . . . . from $39.99
Red Buds, #5 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $39.99
Mugo Pines, #5. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $19.99
Boxwoods, #3, $29.99 value, Save $10

(Select from Green Velvet or Winter Gem) . . . . . . . . . . . . . . . $19.99
Lilac, #2 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . from $9.99
Pink or White Dogwood, #2 . . . . . . . . . . . . . . . . . $19.99

Pansies. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . from 99¢

Roses (Hand-potted, no. 1 grade) . . . . . . . . . from $19.99

Japanese Maple Specials
Select from Emperor 1, Sango-Kaku,

Orido-nishiki, Bloodgood,
or Crimson Queen.

#7, $99.00-$199.00 values
Sale......$49.99 each

www.oaklandnursery.com
Visit us online for Garden tips, Oakland Gift Cards, and more specials!

Open Sunday 9-6, Mon.-Sat. 8am-7pm

“Serving Central Ohio Since 1940”
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25 Kilbourne Rd.
1-800-559-1564
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1156 Oakland Pk.

268-3511
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874-2400

Our
70th

Year

Our
70th

Year

HOME & GARDEN EDITOR
Cindy Decker ..........614-461-5027

cdecker@dispatch.com
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Single-family houses in Franklin,
Delaware, Madison, Morrow and
Union counties and some of
Fairfield, Knox, Licking, Logan,
Marion and Pickaway counties,
according to the Columbus Board
of Realtors.

3/25/10
Houses on market 14,808
Average price $211,758
Days on market 129

3/26/09
Houses on market 13,956
Average price $226,145
Days on market 144

� More statistics on Page H4

House watch

deep-throated flowers that
hold a cache of nectar
(morning glories, colum-
bine). 

They like sweet-smelling
blossoms (anise hyssop
and many herbs) and those
in clusters of flowers
(honeylocust). In my
garden, they flock to the
dahlias.

When planting, choose a
selection of flowers with
different bloom times so
that butterflies have a con-
stant food source. You
might want to stick with
native plants, which butter-
flies prefer. 

Just as important — and
maybe more so — are the
host plants. These are not
as easily chosen as the
flowers. Each species of
butterfly relies on a specific
plant or two upon which it
lays its eggs. Those plants
alone feed that particular
caterpillar. Most people
know that monarchs eat
only milkweed, for exam-
ple, making them unpalat-
able to birds.

A fastidious gardener will
need to combat the urge to
save plants if they start
looking ratty. Leaves must
be sacrificed to the cater-
pillars if you want the adult
butterflies. 

Beyond the plants, but-
terflies appreciate the gra-
cious host who lays a flat
stone in a sunny place
where the creatures might
pause to bask.

Male butterflies also
enjoy a small area of damp
sand, where they will land

and suck up nutrients.
The garden need not be

large. Even a small area will
entice butterflies to visit.
Just sit and enjoy the show.

Cindy Decker, Dispatch
Home & Garden editor,
writes about native garden-
ing and living with wildlife.
Reach her at 614-461-5027
or by e-mail.

cdecker@dispatch.com
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Feeding larvae
Butterflies commonly found
in Ohio rely on easy-to-
grow plants to support the
caterpillar stage of their life
cycle. Some Ohio butter-
flies and their prime host
plants are:
� Buckeye: plantain,
snapdragon, stonecrop
(sedum) and toadflax 
� Eastern black swallow-
tail: dill, fennel and other
members of the carrot
family 
� Fritillaries: violets
� Monarch: milkweeds
� Painted lady: thistles,
hollyhock and borage
� Pipevine swallowtail:
pipevines 
� Spicebush swallowtail:
spicebush, sassafras, bay
and other members of the
laurel family
� Tiger swallowtail: willow,
cherry, poplar, basswood
and birch
� Viceroy: willow, poplar,
cottonwood and some fruit
trees
� Zebra swallowtail:
papaw 

Looking for a job? 

Wondering who’s 

hiring? Get the scoop

on openings at

companies in central

Ohio and elsewhere by

visiting

columbus.jobs.com.
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